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Organize Your Samples—

too many samples, but you really
don’t. What you have is too much
packaging.

If you doubt this, take a good look at the
next set of samples that comes into your
office. Each unit will proba-
bly consist of a big box or
card, and somewhere within
its depths, amid all the wast-
ed space, will be a single
tablet or 3-g tube.

All that space-wasting
packaging is purposeful, of
course. Bigger is better, after
all, from a promotional
standpoint. Bigger packages

Everybody, it seems, thinks they have
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shelves with cardboard or plastic parts
bins, which are available in a variety of
lengths, widths, shapes, and colors from
many different sources. Three online ex-
amples are www.anytimeproducts.com,
www.papermart.com, and www.lkgood-
win.com. (As always, I have
no financial interest in any
product or service men-
tioned in this column.)

As samples come in, ask
the representative who
brings them to strip off all
the space-wasting packag-
ing, leaving only the tablet
bubble-pack cards or the 3-g
tubes. You’ll be amazed at

for all samples entering and leaving a fa-
cility. Periodic inventories, as well as log-
ging samples in and out, will be far easier
with my system.

While you're organizing your samples,
organize your pharmaceutical reps too.
Many offices allow representatives to
come and go as they please, and too many
physicians, physician assistants, and nurse
practitioners are all too willing to stop and
chat with them, which disrupts efficient
office flow. And if multiple reps show up
in a single day, the chaos just multiplies.

Have your reps make appointments,
just as your patients do. We allow only one
rep appointment per day—during the
lunch break, 10 minutes before the start of
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and Your Reps

thing of significance to communicate. I'm
happy to speak with reps, but not when all
they have to offer is small talk. (]

DR. EASTERN practices dermatology and
dermatologic surgery in Belleville, N.J. To
respond to this column, write Dr. Eastern at
our editorial offices or e-mail him at
fpnews(@elsevier.com.
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& EKG Machines for LESS!!

Medical Device Depot sells the best name brands at the lowest prices!

Our machines come with a long-
term warranty and in-office trainimy.

Choose from the following speciaf it

AT-1i: Multi-channel EKG
w/interpretation $1,398

AT-2i: Multi-channel EKG
w/interpretation & full page
printout $1,856

AT-2 light: Multi-channel EKG l"-,
w/interpretation, full page

printout & alphanumeric \
keyboard $2,275

AT-2 plus: Multi-channel EKG
w/interpretation, full page
printout, alphanumeric keyboard
& EKG waveform display $2,677
Add spirometry for $1,000

Medical Device Depot

See before vou buy!!
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Refurbished Ultrasounds-Pulse Oximeters-Spirometers
PC Based EKGs-Stress Test Systems-PC Based Holter Systems
Ambulatory BP Monitors-Vital Signs Monitors-Dopplers

Call for on-site demonstration or more info!

Toll Free 877-646-3300

www.medicaldevicedepot.com





